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GlobeSt.com: The HUD deal’is a significant win for you,
correct!?

Greenland: Yes. It is a three-year contract and it is exclusive —
HUD has not done that for at least eight years. One reason why
they picked us is because we are combining due diligence serv-
ices with loan services, which is cost effective for them.

Reprinted with permission.

debt>¢

TheDebtExchange
eenl

for eac

time th

a sense
|des b

oId |ts

inand
sale%rans

QAne or t

an

y--

jo strategy is --
“iiE5
your @differ from how
s in the paé

rs HUD has hired loan
-year terms. It would do
on average.

e last e
eC|aI|
rings e

o
it will br

u think the three-year contract
re offerings to market?

reenlan
ave not

nnot speak to that other than to say we

{g that discussion with them. But by hiring

ecomes an available option for them. Since

a marketplace where loans are sold every day

n t have to make a lot of noise in order to gather a

umber of buyers for the sale. We have a constant
oI of liquidity here.

GlobeSt.com: You are also selling loans for FDIC, cor-
rect! Do you see this as a new trend — the government
using this technology to sell its paper?

Greenland: | would think so. Now that there is more
paper to move there is a growing recognition that out-
sourcing is more cost-effective. Also that it can give sellers
access to more liquidity.High-end, mixed-use development
with an affordable component has been done elsewhere and
profitably. Voelker points to the W Hollywood Hotel &
Condominiums, situated at the fabled Hollywood and Vine,
as a prime example. The Los Angeles Community
Redevelopment Authority mandated 15% of all apartments
and condos to be affordable in the project.Voelker says the
developer shifted the full burden to just the apartment
component, upped the percentage to 20% and the project
hit its goal to become a catalyst for a once-seedy strip. He
says there now are more than 3,000 new residential units
coming to fruition.
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